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NEW DEVELOPMENT

Brokers Weekly

125 North 10th Street has announced 
that it has surpassed 60 percent sold, 
with 34 homes remaining in the 86-unit 
building. 

With new residents moving into the 
building each week, marketing agents 
at the CORE Group have had no trouble 
getting rave reviews for the proprety.

“Living here has been great,” said 
Maggie Leigh, who recently moved into 
a two-bedroom penthouse. “We have a 
big outdoor space, useful amenities and 
wonderful neighbors. Plus, living in Wil-
liamsburg puts everything we want right 
at our fingertips.”

Neighbor, Jack Wu, commented add-
ed, “My wife and I are so excited to be 
raising our son Tyson here. This building 
is great. Everyone is so friendly and our 

neighbors recently had a baby, so we 
will be able to have play dates with 
them in the future.” 
“We’re thrilled that 125 North 10th is 
generating such a great response from 
the new residents,” said Doug Bowen, 
vice president at CORE. “The word is 
out that we’ve succeeded in creating an 
atmosphere that reflects the personali-
ties of the people who live at 125.”  
Bowen added, “I have enjoyed watch-
ing the owners move into their homes, 
relax on the rooftop with friends, take 
their children to draw in the children’s 
playroom and begin their lives at 125. 
It is an incredibly gratifying experience 
to see a fully completed building come 
to life.” 
In addition to the building and the 

neighborhood, pro-
spective buyers are 
also enticed by the 
attractive financing 
terms.  
Allyson Gray, 
private mortgage 
banker at Wells 
Fargo, the build-
ing’s preferred 
lender, noted, “With 
the 125 North 10th’s 
status as a fully ap-
proved Wells Fargo 
building, potential 
purchasers can feel 
confident that they 

Residents raving about 125 North 10th
will be able to receive attractive financ-
ing for their new homes.” 

125 North 10th Street is comprised 
of two separate buildings joined by a 
sculpture garden. 

With 53 different floorplans, each 
home in the building is unique in its 
layout and design. All feature 10-foot-
plus ceilings, sustainably harvested 
Brazilian Ipe hardwood flooring and 
Icestone kitchen countertops. Icestone 
is the leading “green” durable surface 
in the world, locally manufactured in 
the Brooklyn Navy Yard and is made 
from 100 percent recycled glass in a 
concrete matrix. 

Two rooftop decks with Manhat-
tan skyline views, a double-height 
gym, a media room and a billiards 
lounge along with additional amenities 
complement the development’s unique 
homes. 
One-bedroom homes start at 
7$525,000, two bedrooms start at 
$649,000 and three bedroom penthous-
es are offered at just over $1 million. 

The concierge, superintendent and 
porter for the property are all managed 
by Penmark Realty Corporation. The 
building was developed by Savanna, a 
New York firm responsible for develop-
ments that include 141 Fifth Avenue,  
and 455 Central Park West. Savanna 
also converted the Peninsula at City 
Place in Edgewater, N.J., the largest 
conversion on Jersey’s Gold Coast. 

All eyes are on Alchemy Properties’ 
newest Manhattan condo, Griffin Court, 
which has a soft opening underway right 
now.

Developer Kenneth Horn, president 
of Alchemy Properties, has been one of 
the recession’s apparently bullet-proof 
builders, enjoying relative success at all 
of his projects.

While so many have fallen victim to 
market forces, Horn has credited his suc-
cess to “not playing games” with buyers. 
When others were developing as if 
prices would never come down, Horn’s 
nature was to proceed expecting the 
worst and it resulted in a much different 
story for Alchemy developments.

His firm sold half of the nearly 100 
units at 50 West 15th Street and 125 
West 21st Street by floorplans alone. 
Pricing of units sold in 2009 skimmed 
just 10-14% off the asking price at a 
time where 25-30% discounts were the 
norm.

Now Horn has invited buyers and 
brokers to preview Griffin Court at 800 
Tenth Avenue in the Clinton neighbor-
hood, ahead of the official sales launch 
on March 9.  

Buyers and their brokers who sign 

contracts by March 31, will receive a 
choice of either an iPad or a 42” flat-
screen TV. Alchemy will also cover the 
Mansion Tax, as well as New York City 
and New York State Transfer Taxes for 
the first 15 buyers. 

Griffin Court Condominium will fea-
ture two eight-story towers connected 
by a lobby with glass walls that over-
look a private, residents-only, two-story 
8,700 s/f courtyard, the only private 
courtyard in the neighborhood.  

When completed in late summer 
2010, the development will have 95 
luxury residences, including one-
bedroom and one-bedroom-plus-den 
residences, studio-, two-bedroom and 
three-bedroom homes.

Homes range in size from 636 s/f to 
1,829 s/f and are priced from $735,000 
to $3,860,000. Financing is available 
for buyers.

Private rooftop cabanas will be 
available with some residences, which 
will range in size from 250 to 500s/f.  
Other residences include 1,000-square-
foot private terraces or balconies.  

Amenities will include a 24-hour 
concierge, a fully-equipped fitness 
center, storage space for each home, 

a live-in super, and a sophisticated 
video-intercom system.  The building 
will also be “smart wired” for Internet, 
cable and telecommunications. 

Horn has long-recognized how 

crucial the first wave of sales is in these 
challenging times and has incentivized 
sales for the first dozen or so units. Will 
it work this time around?  We’re watch-
ing.

Foreign buyers zero in 
on 211 East 51st Street

211 East 51st Street, a mid-century 
modern condominium conversion, is 
attracting the attention of international 
home buyers, according to developer 
HJ Development. Already 60% sold, 

buyers have come from Italy, France, 
Brazil and Mexico, said Josephine LaPi-
etra, director of sales and marketing at 
HJ Development.

LaPietra said, “We’re definitely 
seeing an increase in both visits and pur-
chases by international buyers seeking 
prime location with classic design. 211 
East 51st Street resonates with this buyer 
because everything they’re looking for 
is here,”  

This trend of overseas buyers is 
reflected in city-wide statistics which 
point to a slow rise in purchases by in-
ternational buyers, who comprise close 
to 20% of all Manhattan real estate.  
Of the most recent sales since the 4th 
quarter, 40% have gone been to foreign 
buyers. 

The newly-renovated 211 East 51st 
Street is located at the epicenter of 
Midtown Manhattan and borders two 
commercial business corridors as well 
as two luxury neighborhoods, Turtle 
Bay and Sutton Place. It’s also close to 
the United Nations. 

211 East 51st Street is nestled on 
a quaint, European-style street with 
charming restaurants, chic bistros and 
wine bars. It’s adjacent to midtown’s 
hidden jewel, GreenAcre Park, a quiet 
cluster of honey locust trees, vines, 
granite boulders and a 25-foot-high 
waterfall.  

Designed by international architect 
Shamir Shah, the luxury building fea-
tures a granite, brick and bronze façade 
and what the developer calls ”a sanc-
tuary-style lobby and a sense of refuge 
from the city’s unrelenting pace.”

Starting in the mid-$600,000s, it 
features 70 residences, 17 layouts and 
outdoor terraces in select apartments.  

Viewings are available by appoint-
ment. Prices range from $670,000 to 
$4,700,000.

All eyes on new
Clinton condo


